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B.1	Perform a sustainability market assessment
For this baseline requirement, conduct some research and interviews to assess market demand for sustainability. Answer the questions that follow.
1. Check for ENERGY STAR®, LEED®, WELL Building Standard™, and Green Globes® properties in your market. Use the city or zip code for your property to conduct your search.
· For ENERGY STAR certified properties, go to the Find Facilities database on the ENERGY STAR website. Choose Multifamily Housing from the dropdown, and enter your city and state or zip code.
How many ENERGY STAR-certified properties are there in the market?


· For LEED, go to the Projects Directory on the USGBC website. In separate searches, select LEED BD+C: Homes, LEED BD+C: Multifamily Midrise, and LEED O&M: Multifamily from the menu on the left. Then, apply a filter for your city.
· Note that single-family homes may be mixed in with the LEED BD+C: Homes search.
· Also note that LEED BD+C certifies new construction projects. The IREM® certification is for existing properties. However, the results should give you a general idea of green adoption in the market.
How many LEED-certified properties did you find in your market?
[bookmark: _Hlk63663864]

· For the WELL Building Standard, go to the Projects database on the WELL website. Browse through the WELL Building Standard properties to find multifamily ones in your market.
How many WELL-certified properties did you find in your market?





· For Green Globes, go the Certified Building Directory at the Green Building Initiative website.
· Under Rating System, choose Green Globes from the dropdown.
· Under Property Category, choose Lodging/Residential from the dropdown.
· Enter your city or choose your state from the dropdown.
How many Green Globes properties did you find in your market?


2. How might the level of green building adoption, based on the number of certified properties in your market, impact the demand for sustainability at your property, either positively or negatively?
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Example: Dallas has 5 ENERGY STAR properties, all part of 2 related developments. It has several LEED BD+C properties, but no LEED O&M. It currently has no Fitwel or Green Globes properties. This suggests that our properties could gain a competitive advantage by becoming IREM Certified Sustainable Properties and marketing sustainability to prospective residents. More research is necessary to determine if the property’s target market values green living.

3. Talk to your leasing staff. Ask them the following questions.
· Do prospective residents ask you about the property’s sustainability features? What specifically do they ask about (e.g., recycling programs, energy costs, healthy indoors)?



What types of prospects and residents in our market typically express interest in sustainable living (e.g., transplants from other cities, prospects with children, no pattern)?


· How would you suggest we take advantage of local demand for sustainable living, based on your knowledge of what tenants/residents typically look for?
[bookmark: _Hlk61533822] 

4. Reach out to a local green building expert. This person could be:
· Leadership of the local U.S. Green Building Council
· A city official who works on sustainability issues
· A service provider who works on energy and sustainability projects
· An expert internal to your company
· Other knowledgeable person
Enter the name, organization, and title of the person with whom you spoke.

Ask this person the following questions (at a minimum) and enter summary answers.
· What are the biggest trends in sustainability for the region and local market?

· How do those trends relate to the local real estate market, particularly the multifamily sector?



Alternative documentation
Instead of this form, you may submit the following to IREM:
· Paragraph describing demand for sustainable real estate in the local market

Optional recommended research:
· Explore the neighborhood. Look for LEED, ENERGY STAR, WELL Building Standard, and Green Globes properties, as well as IREM Certified Sustainable Properties. Note their features and tenant/resident profile.
· Review data on competitor properties on Apartments.com, the MLS, or another listing service where you can find sustainable properties. Compare rental rates and reviews among green and non-green properties.
· Discuss how sustainability adds to marketability and value with fellow IREM members and/or industry professionals.
· Speak to existing tenants/residents about their green practices and the value your sustainability program adds to their living experience.
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